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MineHub's 2025 Annual Update and Strategic Outlook for 2026

e MineHub completed the acquisition of Jules Al, establishing a comprehensive digital platform for
primary and recycled materials markets.

e The Company launched Navigator, Trade Insights Dashboard, and Document Upload Automation,
while commercially deploying integrated trade finance solutions with Surecomp.

e MineHub completed the initial technical integration of Abaxx Verifier+ with the platform,
establishing the foundation for the Private Digital Title pilot for in-transit non-ferrous metals.

e The Company executed an MOU with Chinsay for end-to-end contract-to-cash capabilities, signed
a commercial agreement with a prominent European copper manufacturer, and integrated with
Railinc for North American rail visibility.

Vancouver, B.C., February 11, 2026. MineHub Technologies Inc. (TSXV: MHUB, OTCQB: MHUBF)
(“MineHub” or the “Company”), a leading provider of digital supply chain solutions for the commodity
markets, is pleased to provide its annual corporate update to shareholders.

Andrea Aranguren, President and CEO of MineHub, commented, "2025 was a year of strategic execution
for MineHub. We completed the acquisition of Jules Al—expanding our platform capabilities and global
team across 11 countries—launched new products, and advanced partnerships that extend our market reach.
The Company continued to serve leading commodity producers and traders globally while expanding our
customer base and geographic presence. As we enter 2026, MineHub remains focused on growing revenue
in our core markets, expanding into adjacent commodities, and advancing our digital title initiative with
Abaxx."

Strategic Acquisition and Market Expansion

The Company continued to serve leading commodity producers and traders globally while expanding its
customer base and geographic presence. MineHub achieved significant milestones in 2025 across
acquisitions, partnerships, and platform expansion. Key highlights include:

e MineHub completed the acquisition of Jules Al, creating a comprehensive end-to-end digital
platform for primary and recycled materials and expanding the Company's team presence across
11 countries. Jules Al automates tasks for companies that buy, sell, and trade recycled materials
and alloys-from order placement to payment-positioning MineHub to serve the growing scrap and
recycling markets. It has a customer base that includes notable industry players such as Dhatu
International, Schupan & Sons, and Star Group.

e The Company executed a Memorandum of Understanding with Chinsay, the leading contract
lifecycle management platform trusted by Rio Tinto, Cargill, and other industry leaders. This
partnership aims to unify Chinsay's pre-trade and MineHub's post-trade workflows to deliver
seamless contract-to-cash solutions for physical commodities.

e MineHub signed a commercial agreement with a prominent European copper manufacturer,
expanding the Company's presence in Europe and demonstrating platform applicability in
addressing complex supply chain challenges.



e The Company commercially launched its integrated trade finance solution with Surecomp,
combining MineHub's real-time logistics capabilities with Surecomp's RIVO™ platform to
streamline letter of credit processing and address inefficiencies in global trade finance.

e MineHub integrated with Railinc, a subsidiary of the Association of American Railroads and the
central data exchange for the North American rail industry, providing visibility into rail shipments
across more than 600 carriers throughout the United States, Canada, and Mexico.

Platform and Product Development
MineHub continued to invest in platform capabilities and new product development in 2025:

e Navigator: The Company launched Navigator, a carrier-agnostic dashboard that aggregates metals
shipment data into real-time map visibility. Developed alongside industry participants, Navigator
addresses demand for comprehensive shipment tracking and collaboration tools.

e Trade Insights Dashboard: MineHub launched its Trade Insights Dashboard, providing real-time
trade monitoring, supplier performance metrics, and route-specific analytics to support operational
efficiency and data-driven decision-making.

e Document Upload Automation: The Company introduced automated identification and upload
of shipment documents-including Bills of Lading, Packing Lists, and Certificates of Analysis-
directly to the platform, reducing manual processes and creating audit trails.

Abaxx Partnership Progress
MineHub and Abaxx Technologies Inc. ("Abaxx") advanced their strategic partnership in 2025:

o The Company completed the first technical integration of Abaxx's Verifier+ identity application
with the MineHub platform. This integration establishes the technical foundation for the pilot to
use Abaxx Private Digital Title to enable real-time title transfers for in-transit shipments of non-
ferrous metals.

e This initiative supports connecting physical trade documentation with financial systems, with the
potential to allow in-transit cargo to function as real-time collateral.

e MineHub and Abaxx hosted a joint investor webinar in September 2025 to discuss this initiative.

Looking Ahead to 2026
Building on the achievements of 2025, MineHub enters 2026 focused on the following strategic priorities:

e Growing revenue in core and newer markets: The Company will continue to expand customer
deployments and activity in copper and aluminum markets while scaling its presence in scrap and
recycled materials through the Jules Al platform. MineHub will also explore new products and
solutions including expanded trade finance offerings and customized solutions for strategic
customers.

e Building sales momentum in additional commodity markets: MineHub will evaluate adjacent
commodity markets for platform applicability, pursue outreach to prospective customers, and
leverage partnerships to support market expansion.

e Advancing the Abaxx Digital Title Pilot: Following the completion of the Abaxx Verifier+
integration, the Company will work to advance the Private Digital Title pilot toward commercial
application.



e Maintaining scalable operations: MineHub will continue disciplined expense management while
investing in platform scalability and performance across MineHub and Jules Al

o Evaluating Strategic Opportunities: MineHub will continue to assess and pursue strategic
acquisitions and partnerships that align with its growth strategy, focusing on opportunities that can
enhance its platform capabilities and increase its total addressable market (TAM). The Company
believes its platform can support the growth of niche products and services, and MineHub will
focus on identifying opportunities that can drive long-term value creation for shareholders.

Strategic Acquisitions and Partnerships

MineHub's acquisition of Jules Al demonstrates the Company's ability to identify and execute on strategic
opportunities that enhance its platform and drive growth. The Company's platform is well-positioned to
support the growth of niche products and services. MineHub will continue to evaluate potential acquisitions
and partnerships that can:

e Enhance platform capabilities: Integrate new technologies or products that can expand
MineHub's offerings and improve its value proposition.

o Increase TAM: Enter new markets or segments, driving growth and expanding the Company's
addressable market.

e Drive long-term value creation: Focus on opportunities that can deliver sustainable, long-term
benefits for shareholders.

By leveraging its technology and expertise, MineHub aims to identify and capitalize on opportunities that
can drive expansion into new markets and segments, ultimately increasing the Company's TAM and driving
long-term value creation for shareholders.

Market Awareness Initiative

The Company also announces that it has engaged Machai Capital Inc (“Machai”) to provide digital
marketing services, including creating in-depth marketing campaigns involving corporate branding and
social media and e-mail marketing (the “Agreement”). Machai is an arm's-length marketing, advertising
and public awareness firm based in Vancouver, B.C. Machai has been engaged for a term of up to 12 months
for a retainer of $200,000 (payable within 60 days of signing of this Agreement or such other later date as
otherwise agreed to by the Company and Machai) and 400,000 stock options in the Company, each option
exercisable at $0.95 per share for 13 months. The options have been granted in accordance with the terms
of the Company’s current stock option plan and have a hold period of four months and a day from the date
of issuance. The options vest quarterly in equal tranches over the 12-month term of the Agreement, in
accordance with applicable TSX Venture Exchange (“TSXV”) policy. To the knowledge of the Company,
Machai does not hold any securities of the company, but Suneal Sandhu, the principal of Machai, currently
holds 294,118 common shares and 147,059 share purchase warrants of the Company. Machai can be
contacted at suneal@machaicapital.com or Suite 101, 17565 58 Ave., Surrey, B.C., V3S 4E3, Canada. The
Agreement is subject to receipt of TSXV approval.

In addition, as announced by MineHub on March 20, 2025, the Company had engaged Resource Stock
Digest (“RSD”) for investor awareness campaigns for an 18 month period from March 2025. The Company
has agreed with RSD to increase the amount expended on such advertising and marketing program by up
to $150,000 which is expected to be spent over the remainder of the term.



MineHub thanks its shareholders, customers, partners, and team for their continued support during a
transformative year. The Company is energized by the significant progress achieved in 2025 and committed
to delivering exceptional value to commodity supply chains in 2026 and beyond.

About MineHub

MineHub is the digital supply chain platform for the commodity markets, making raw material supply
chains more efficient, resilient and sustainable. MineHub provides enterprise-grade digital solutions that
connect buyers, sellers, laboratories and financiers within physical commodities supply chains in a digitally
integrated workflow powered by data that is useable, shareable, verifiable and unforgeable. Users of
MineHub solutions are in full control of their supply chains, enabling them to optimize their use of
resources, respond better and faster to disruptions, and provide a better customer service. Global enterprises
already use MineHub solutions as part of their logistics, compliance, trade management and financing
operations.

Andrea Aranguren
CEO, MineHub Technologies Inc.

For further information regarding MineHub, please email info@minehub.com or visit our website at
www.minehub.com. Tel: (778) 373-3747

Cautionary Note Regarding Forward-Looking Statements
Neither the TSX Venture Exchange nor its Regulation Services Provider (as that term is defined in the policies of the
TSX Venture Exchange) accepts responsibility for the adequacy or accuracy of this release.

This news release contains statements that are considered “forward-looking information” within the meaning of
applicable Canadian securities legislation (“'forward-looking statements”) with respect to MineHub including, but
not limited to, statements with respect to MineHub's future operational plans, the timing of such plans and anticipated
customers. Forward-looking statements are statements that are not historical facts are generally, but not always,
identified by the words “expects”, “plans”, “anticipates”, “believes”, “intends”, “estimates”, and similar
expressions, or that events or conditions “will”, “would”, “may”, “could” or “should” occur. Although MineHub
believes the expectations expressed in such forward-looking statements are based on reasonable assumptions, such
Statements are not guarantees of future performance, are subject to risks and uncertainties, and actual results or
realities may differ materially from those in the forward-looking statements. Such material risks and uncertainties
include, but are not limited to, the Company’s ability to raise sufficient capital to fund its operations, applications and
for general working capital purposes, changes in economic conditions or financial markets, changes in laws or
regulations that could have an impact on the Company’s operations, dependence on its key management personnel
and market competition. Other risk factors are identified in the Company’s management discussion and analysis,
available on the Company’s SEDAR+ profile at www.sedarplus.ca. There may be other risk factors not presently
known that management believes are not material that could also cause actual results or future events to differ
materially from those expressed in such forward-looking statements. Although the Company has attempted to identify
risk factors that could cause actual actions, events or results to differ materially from those disclosed in the forward-
looking statements, there may be other factors that cause actions, events or results not to be as anticipated, estimated
or intended. Also, many of the factors are beyond the control of the Company. Accordingly, readers should not place
undue reliance on forward-looking statements or information. The forward-looking information is made as of the date
included herein, and the Company assumes no obligation to publicly update or revise such forward-looking
information. Forward-looking statements are based on the reasonable beliefs, estimates and opinions of MineHub's
management on the date the statements are made. However, except as required by law, the Company undertakes no
obligation to update these forward-looking statements in the event that management’s beliefs, estimates or opinions,
or other factors should change.
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